FOR IMMEDIATE RELEASE

LENDERS ONE NATIONAL ALLIANCE OF LENDERS PICKS AVISTA SOLUTIONS
AS FIRST LOAN ORIGINATION SOFTWARE PARTNER
Alliance of 125 mortgage lenders levels the loan origination playing field
for mid-tier companies

Columbia, SC, September 16, 2008 - Avista Solutions, a leader in web-based
mortgage loan origination software (LOS), announces its partnership with Lenders
One as the first LOS partner to be selected by the St. Louis-based national alliance of
mortgage bankers. Lenders One is comprised of 125 lender members nationwide,
producing from $100 million to $3 billion in mortgages annually. Collectively Lenders

One members account for $40 billion in yearly production.

Lenders One utilizes the combined strength of its members to help increase revenue
and minimize expenses for independent mortgage bankers. Lenders One is on track
to reach its goal of 200 members, which they believe will be an ideal size to
maximize high levels of service and value to their members. One of the benefits of
the alliance is to provide members access to trusted partners, with discounted rates
and preferred services which might otherwise have only been accessible to larger
lenders. Lenders One has national partnerships with major investors as well as a
number of leading product and service providers. Now, Lenders One has selected
Avista Solutions as its first LOS partner, offering members special pricing and the

benefits of Avista’s advanced, web-based system.

Picking technology partners can be tricky, according to Luke Pille, Lender One’s
executive in charge of national programs. “We understand that in today’s
marketplace, members aren’t always in a position to spend a fortune for the best
technology solutions,” he explains. “Among the things we liked about Avista is that
it is web-based, it includes end-to-end loan origination, loan product eligibility and
pricing, as well as imaging functionality, and has a pricing model that works for
lenders who want to pay on a per-loan basis. Our members employ all of the

origination methods, and as a multi-channel system, Avista works for all of them.”

A diverse membership with a variety of business models can present challenges to
the cooperative, Pille explains. “We really liked the flexibility that Avista affords our

members and members are going to appreciate the absence of the typical large up-



front cost for origination technology.” It certainly did not hurt that several Lenders
One members were already Avista clients, either. “They gave us great input,” Pille
says. “We were especially impressed that Avista had won the prestigious Help Desk
Award last year, which confirmed what our members had already told us about the
excellence of Avista’s customer service and technical support.” In addition, Avista
was named one of the “Top 50 Technology Providers” to the mortgage industry for
the second straight year. “We like to deal with '‘Best in Class’ companies,” Pille adds,

“And Avista was our first choice as an LOS to offer to our members.”

“Lenders One is a classic example of the effectiveness of joining forces to receive
benefits from economies of scale,” says Mark Phlieger, Avista Solutions’ CEOQ. “Their
members are looking to increase revenues and decrease expenses, and their
combined ability to deliver volume allows mid-size players to receive the same
benefits as the really big lenders. As Lenders One works toward reaching its goal of
having 200 members, we look forward to growing right along with them. This is one

organization to watch.”

About Avista Solutions

Avista Solutions, the Mortgage Technology magazine “"2007 Mortgage Technology
Help Desk Award Winner” and a "Top 50 Mortgage Technology Provider", is a leader
in web-based loan origination systems. Avista Solutions’ suite of mortgage lending
software provides complete end-to-end solutions that can be rapidly implemented
across all origination channels. Avista has handled over $596 billion in loan volume
100 percent via the web. For more information, please call (803) 788-4936, or visit

www.AvistaSolutions.com.
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